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Position Title: Software Sales Engineer (Richmond, VA)
Company Overview

Ironhawk Technologies’ (www.ironhawk.com) mission is to Deliver Decision Critical Data™
throughout the last tactical mile to the tip of the sword over narrow band
satellite communication networks. Our advanced Java-based digital data
management solutions are sold not only to the government, but also to
intelligence-based and commercial organizations.

In this environment, we enable distributed and mobile organizations to
share, synchronize and retrieve information across multiple platforms,
databases, and networks. We accomplish jhese objectives by creating
technology platforms, appllcatlons and se ices that improve the

save lives in the operating

theater.
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Position Responsibilities

©)
Ironhawk has an immediate opportunity for a §gch lly- and business-savvy individual capable
of driving software sales through his or her te i ex&rtise. The successful candidate will
directly support the sales process by pro iled technical information about and
evaluation support for our products, and th&8demonstrating them to customers in their
i and deliter incisive pre-sales technical presentations that
j staff of the value of Ironhawk solutlons They need to

will convince business people
achieve this objective by wor|
promote product sales, angded

¢ @o erosaIs. This person will interact with Ironhawk sales,

e providing sales and engineering support.

, Virginia, or the surrounding area.

ility to travel at 50% to 75% of the time.

xperience with strong oral and written communication skills.

to meaningfully participate in and contribute to in-depth technical

Keen ablllty to present technical concepts to laypeople and non-technical audiences.
Enthusiastic and self-motivated with a strong desire to win new business.
US Citizenship required.

Strongly preferred, but not required

e Bachelor's in Computer Science, or another science-related degree.
e Sound understanding of Java-based solutions.
e Experience with formal requirements gathering.
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e Product development background with hands on development experience.

Equal Opportunity

Ironhawk is an Equal Opportunity Employer. Our hiring and employment decisions are based
solely on your individual merit and your qualifications directly related to professional competence.
Ironhawk does not discriminate on the basis of race, color, religion, national origin, ancestry,
pregnancy status, sex, age, marital status, disability, medical condition, sexual orientation, gender
identity, or any other characteristics protected by applicable Federal and/or state law. Ironhawk
will also make all reasonable accommodations to meet its obligations under the Americans with
Disabilities Act (ADA) and state disability laws.

How To Apply

Ironhawk offers a competitive compensation package, inclu§§
401K, stock options and profit sharing). To be consider
minimum requirements as described above and forward ver letter and resume online to
jobs@ironhawk.com. Agencies: please note that Iro is not\YesponsibIe for any fees for
unsolicited resumes. Q)

omprecﬁensive benefits (health,
i ition, you must meet the
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